
         

 

SALES ACHIEVEMENT AWARD     
A sepa ra te  fo rm mus t  be s ubmit ted fo r each  sa le s  pe rson.  Thi s  mas te r fo rm may be dupl ica ted fo r mul t i p le  e nt r ie s .    
Each  fo rm  mus t  be typed a nd f i l l ed  out  accura te ly . Re v iew your  in f o rmat io n ca re fu l l y , a s  incomple te  o r i nacc ura te  
appl ica t io ns  may  be  d i squa l i f i ed.  P lea se  remember  tha t  names  wi l l  appea r i n  the prog ram a nd  on awa rds  exac t ly  a s   
spe l led out  on t h i s  fo rm . P lea se  inc l ude  d ig i t a l  image o f  appl icant  on  CD in  jpeg f o rmat . 
 

Sa le s  Achievement  Awards  f o r É la n 2007  ENTRY F EE AMOUNT - $85  

 

Qual i f i ca t ion  fo r t h i s  award  i s  based on tota l  s a le s  do l la r  vo l ume  fo r  the pe r iod o f  Augus t  1, 2006 to Augus t s  1, 
2007.   
P lea se  contac t  Li s a  Pa r r i s h a t  909-987-2758 with  a ny ques t io ns . 
 
CATEGORY:  P lea se  c heck  one-  

 $5 ,000,000 sa le s  awa rd    $8 ,000,000 sa le s  awa rd    $15,000,000 sa le s  awa rd 
 
 

Name of  Appl ica nt :_____________________________________________  

LA/V SMC Member    Yes   No 

Company:  

______________________________________________________________________________________ 

St ree t  Add res s : 

______________________________________________________________________________________ 

City:  _____________________________________________ Zip: __________________________ 

 Phone :  _______________________________________    Fax : ____________________________________ 

E-ma i l  _________________________________________________________________________________ 

Submit ted  by:  __________________________________________________________________________ 

Ti t le : _________________________________________________________________________________ 

Signat ure :  

______________________________________________________________________________________ 

Tota l  Sa le s  (Clos ing s) :  ____________________________________  

Sa le s  Manage r : ___________________________ 



Communi ty:  

______________________________________________________________________________________ 

Phone:    

Mai n Of f ice :  _____________________________________  

Sa le s  Of f ice /Mode l : _________________________________ 

 
 
1. Ent r y i n fo rmat ion  may  be  ve r i f i ed . I nva l i d i nfo rmat ion  wi l l  rende r appl ica t io n vo id. 
2. All sa le speople  mus t  be  members  o f  the  LA/Vent ura  Sa le s  &  Marke t i ng  Counc i l  to  win a n  award. 
3. Ent r y fo rms  mus t  be a utho r ized  and s ig ned by a n  o f f i c e r o r  s a le s  manage r o f  the  company . 
4. Ent r ie s  tha t  a re  la te  o r i ncomple te  wi l l  not  be cons ide red.  Ent r ie s  mus t  be  rece ived  in  w r i t ing  by  ma i l  o r  f a c s im i le  by 

the deadl ine . 
5. The  above  s ignat ure  a ut hor ize s  t he SMC to  ve r i f y  the  t ransac t io ns  l i s t ed on th i s  appl ica t ion  wit h t he appropr ia te  t i t le  

company ( ie s) . 
6. App l ica t ions  not  f i l l ed  out  comple te ly  o r accu ra te ly  may re su l t  in  d i s qua l i f i c a t ion . 

    
 

DEADLINE: Al l  entr ies must be received on August 1,  2007 
Late  Entr ies due August 8 , 2006 $50 l a te fee. 

 

Élan 2007 Sales  Awards 
Please prov ide numbers tha t  ref lect  s ales ac t iv i ty  be tween August 1,  2006 through  August 1 ,  2007 

Community  Name  Lot   
No
.  

Company 
Branch 
Phone  

Escrow 
Number  

Da te 
Recorded  

Sales Pr ice  Person you are 
shar ing credi t  

w i th  ( i f  
appl i cab le)  

Dol l ar 
Amount  of  

credi t  
(div ided by 
2 i f  shar ing)  

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       



 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

       

 

 

 
 

=  

TOTAL 
OVERALL 
NUMBER 
OF 
CLOSED 
SALES  

   TOTAL 
OVERALL  
SALES                
=  VOLUME  

 

 

Salesperson: ______________________________________________________   
Escrow Company: ________________________________________  
                     ______________________________________________________   
 
Escrow Off icer: __________________________________________ 
                      
 
SIGNATURE  (I pledge the above informat ion i s  accurate.)   
 
    
Ver if ied by: _______________________________________________________   
 
Phone Number: __________________________________________ 
                                       
PRINT NAME  (pr inc iple  broker/owner/sales manage r) 
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