SALES ACHIEVEMENT AWARD

A separate form must be submitted for each sales person. This master form may be duplicated for multiple entries.
Each form must be typed and filled out accurately. Review your information carefully, as incomplete or inaccurate
applications may be disqualified. Please remember that names will appear in the program and on awards exactly as

spelled out on this form. Please include digital image of applicant on CD in jpeg format.

Sales Achievement Awards for Elan 2007 ENTRY FEE AMOUNT - $85

Qualification for this award is based on total sales dollar volume for the period of August 1, 2006 to Augusts 1,
2007.
Please contact Lisa Parrish at 909-987-2758 with any questions.

CATEGORY: Please check one-
O $5,000,000 sales award O $8,000,000 sales award O $15,000,000 sales award

Name of Applicant:

LA/V SMC Member O Yes O No

Company:

Street Address:

City: Zip:

PI’]OHCI FdXI

E-mail

Submitted by:

Title:

Signature:

Total Sales (C|osings):

Sa|es Manager:




Community:

PI’]OHQI

Main Office:

Sales Office/Model:

Entry information may be verified. Invalid information will render application void.
All salespeople must be members of the LA/Ventura Sales & Marketing Council to win an award.

Entry forms must be authorized and signed by an officer or sales manager of the company.

A W N —

Entries that are late or incomplete will not be considered. Entries must be received in writing by mail or facsimile by
the deadline.

5. The above signature authorizes the SMC to verify the transactions listed on this application with the appropriate title
company (ies).

6. Applications not filled out completely or accurately may result in disqualification.

DEADLINE: All entries must be received on August 1, 2007
Late Entries due August 8, 2006 $50 late fee.

Elan 2007 Sales Awards
Please provide numbers that reflect sales activity between August 1, 2006 through August 1, 2007

Community Name | Lot Company Escrow Date Sales Price | Person you are Dollar
No Branch Number Recorded sharing credit Amount of
Phone with (if credit

applicable) (divided by
9 if sharing)




TOTAL TOTAL

OVERALL OVERALL
= NUMBER SALES
OF = VOLUME
CLOSED
SALES

Salesperson:

Escrow Company:

Escrow Officer:

SIGNATURE (I pledge the above information is accurate.)

Verified by:

Phone Number:

PRINT NAME (principle broker/owner/sales manager)
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